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Look Forward, not Back: a 
third wave of cleantech 
companies are coming! 

Richard Youngman, Managing Director, 

Europe & Israel 



“Cleantech is history” (apparently) 



The “gloom revellers” overly focus on these kind of charts – 

and may miss the point 
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The cleantech innovation mega-trend  is no more done, than 

the internet was in, say 2001. 
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Cleantech has always been a theme, not an industry. It 

represents the development of products & services to do 

more with less 

Founders of Cleantech Group, Nicholas Parker and Keith Raab, 2002 
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Our own Cleantech Index (CTIUS) illustrates how ‘Cleantech’ 

and Clean Energy are terms representing overlapping, but 

different, sets of companies  
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Cleantech Index (CTIUS)’s performance over the last 4 years – relative 

to the general market (S&P) and clean energy indices 



In wave 1, cleantech was under the radar, pioneers were 

charting paths 
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Fund Fundraising in Global Cleantech Pureplays1 

$ Billions , # of funds 1 Includes funds with a > 50% focus on cleantech  

Source:  3P Capital Advisors 

Under the radar:  

cleantech before cleantech 



Wave 2 is characterised by the arrival of a ‘wall of money’. 

Clean energy goes centre stage and is all the rage 

Global Venture & Growth Capital Investment in Cleantech, by Year 

$ Billions, # of deals 
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Looking Forward to wave 3: 5 causes for optimism 

1. Market growth continues  

2. Services: not all in wave 2 failed/is failing 

3. A new set of opportunities: 

1. Conventional Energy 

2. Beyond Energy 

3. CleanWeb 

4. Corporates 

5. China 



Cleantech Group is a market intelligence company, that 

helps its clients find, connect with and embed innovation—

through 3 business offerings 
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Current i3 

Subscribers 

Current i3 Subscribers 

Advisory 

Helping clients  

develop innovation 

strategies for 

cleantech, evaluate 

opportunities, and 

source innovation 

Research                  

(the i3 Platform) 

Our complete source of 

news and information 

on cleantech 

companies, 

relationships, and 

investments 

Events 

Global conferences, 

forums, and seminars 

to convene the 

cleantech community 

Sample i3 

subscribers: 
Advisory clients 

have included: 

Cleantech Forums, & international-focus events  

www.cleantech.com 
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Source: The Race to the Top of Global Clean Energy Technology Manufacturing, Roland Berger/WWF, June 2012   

Cleantech sales – EURbn’s 

(value of the cleantech products manufactured by the 40 countries in the study) 

#1. Whatever may be happening to start-ups and venture 

investments, market growth continues 
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Source: The Race to the Top of Global Clean Energy Technology Manufacturing, Roland Berger/WWF, June 2012   

Cleantech sales: 2011 actuals vs 2015 forecasts 
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#2. There is a bright side to the solar market… distributed 

gen is booming.  



#2. A number of service-based, not technology business, 

have flourished in recent years.  
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#3. Conventional energy meets cleantech.  

Cleaner & more resource-efficient = good business. 
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#3. Beyond Energy, Water and Ag are on the move. 

1Q13 Top Cleantech Sectors by VC Deal Count 

# of deals (percentage change +/- over 4Q12) 

WATER 

AGRICULTURE 



#3. Beyond Energy, Agriculture is on the move. 
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#3. The web and IT’s smartest minds are focusing on 

cleantech (in the form of resource-sharing, collaborative 

consumption, smart mobility, etc.) 

+ BIG DATA 
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#4. Sustainability & innovation … are high priority for an 

ever-growing number of multi-nationals 
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#4. Our i3 transactional data suggests to us that only now 

are we starting to see the “early majority” 

68% 73%
63%

51% 54%

Previous buyer 

2012 

"Debutant" buyer 

46% 

2011 

49% 

2010 

37% 

2009 

27% 

2008 

32% 

Of the corporates that made an acquisition that year, % who were debutants  

(“debutant” = first tracked deal tracked by i3, our data service) 

Source: Cleantech Group’s i3 Platform 
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#4. Our i3 transactional data suggests to us that only now 

are we starting to see the “early majority” 

56% 50% 50%
43% 43%

2008 

57% 57% 

“Debutant” investor 

Previous investor 

2012 

44% 

2011 

50% 

2010 

50% 

2009 

Of the corporates that made an investment that year, % who were debutants  

(“debutant” = first tracked deal tracked by i3, our data service) 

Source: Cleantech Group’s i3 Platform 



#4. This search for open innovation is significant to the 

venturing world… 
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2012 i3 data tracked… 
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#4. Biotech venturing matured and prospered as inter-Firm 

partnering in Biotech – for access to R&D (open innovation) – 

took off 

1975-79 1980-84 

1990-94 1995-99 

1985-89 

Source: Inter-Firm R&D Partnering  in Pharmaceutical Biotechnology  since 1975:  

Trends, Patterns and Networks, Roijakkers & Hagedoorn, July 2005 
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#5. China – a particular window of opportunity exists today. 

It won’t last forever. 

 “The chance to get to scale 

outweighed the risk of IP loss”       

Jennifer Holmgren, CEO Lanzatech in an interview 

about entering the market in China 

 

 



Thank you for listening. Enjoy Ecosummit 2013! 


